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Value Creation
1. Value Creation faazls?
A a I3 Y a o & A a a ' ] o o v P
o UYIU: NITUVIUNTTNBIANTAINHANNUNNIBUINITNL "YAAIFINI U989 (Input) 1
14y
o o W ] a | Yo a a o ® 1 v = A o a | a
. ﬂﬁiﬁ]ﬁqﬂiy,: L‘UUﬂ’ﬁLWM%Iaﬂﬂ‘MﬂUﬂﬂVWﬂ 11116(1LLﬂﬂWiﬁ@@u‘ﬂu‘Vii@LWlIﬂ’]VLiLWEIQE]EJNL@EJ’]
2. 4 35va9 Value Creation
1.
2.

3D

AN19N158U (Financial Value): insels, ansiunu, wuls wazaie ROI lgdavu
AgnAn (Customer Value): * Willingness to Pay (WTP): vinlvigndn "gusang" Tusian

U
[

=
YU

e ) 2D
Zs

o adumuitanela ueudsraunsaiwilonuaeming waguidamidnsage
3. AANUN9U (Employee Value):
o Willingness to Sell (WTS): Amauwnufininaiuniednnanaioasouisu
o 89Sl Engagement GR sedimlsifiutuds 21% STanmwndeun1syinnuia uay
HlonanauinuLes
4. fndenunazdauwandau (Social & Environmental Value): wiuanudsdiu (Sustainability),
ANUSURATaUsadIAY (CSR) wavldninensogehue
3. nagnsn1saine Value
o uiin WTP: Tdudnnssy snseiunanmuay Features a¥1suusudlvindaunsa uazusuuse
Uszaunmsaignan
o an WTS: aseanuduiusfindudnnaisions Winuseansainnisyiausiui wagiam
afaRnis/anmandauliniinau
4. Key Performance Indicators (KPls) 5ﬂ1ﬂ%’umsa%’1mmmﬁﬁ 3 Metrics
Tumsimanisasunmevesesdng awutsindineendu 3 fundn i
1. Customer Metrics (ﬁ'ﬂ%ﬁ’ﬂé’ﬂugﬂﬁ'ﬁ)
« Net Promoter Score (NPS): aanuiisnalauaznisuensavedgnm
« Customer Lifetime Value (CLV): Qaﬂ'ﬁwﬁ"@jﬂﬁ'mﬁmua%’wiﬁﬁ’uaqﬁmmaam
szozaugnin



«  Customer Acquisition Cost (CAQ): fuyulunismanénlusindsay
s Retention Rate: §nsn1sinwgnanalvisgivedns
2. Employee Metrics (Fa3 Faduniinau)
« Employee Satisfaction Score: SEAUAMUNINDAVOINTNITUADBIANT
e Turnover Rate: 97131N178199NYDINTININU
« Productivity per Employee: Uszanznnlunisvhauseniinauniay
« Innovation Index: fuiid Innsadrsuianssuvielemelmia aeluii
3. Financial Metrics (f283ndun15du)
« Revenue per Customer: T¢ldladesognamilsay
e Profit Margin: Sasilstudu
* Return on Investment (ROI): HARBULNUIINNTAINU
 Economic Value Added (EVA): gﬂaﬂ'ﬂLﬁmmaLﬁi@gﬁaﬁLﬁmﬁuﬁwé’qﬁﬂé}’unuﬁunu
5. mmmﬁlammmmm (Value Triangle)
nsadrsnnAfiauysaiiinananuaugauazasdesloses 3 Sandn leun:
1. Business Outcomes (NARWEN19§3N): Lﬂmmaﬁmﬁmﬁaqmsmsq wu 518ke, Anls,
duutinsnann, Jeideseanity warauddu
2. Perceptions (N135U3): ANUIANUATNNBIVRIgNAVI oK NdIuladuFra0dAnT U
AEnwallusus, Anutdeie LLaz@mmwﬁ%’Uiléf (Perceived Quality)
3. Preferences (A2MABIN15/A2uis1a): Aafignndesnisasen Wy mnuazaINaU1Y, N3
Uimsiinsdaanzyana (Personalization) uazAaAuianAndilasuuenmileainuinisvan
6. Case Study: AIZUNVIEANEAT UWNIINBIGEYTN
fegnsUszenalduuifanisairanueluiifisnge);
e §U Business Outcomes:
o m3fnw: waaTnAnLmEATaun I (1T1vane 120 auA)) uagildasinsaeury
Tuusgnaudnane gandn 95%
O MIUIMT: guagUleuinndn 200,000 sesel lnellszdumiuiianelagendt 85%
0 e AnmsifuiunaaitessRuuundninni 50 Sewied
e 91U Perceptions (NM3a319snNaNYAl):
o Wiunmsdu "auzuwmdiinunw fveides uazenansdldlaguatindnwetdlndda’
O nagns: 9ananTsU Open House, vl URn1591a84 (Simulation Lab) Fviuadty
LAZIHEUNSIT09319A LA IS AR AuELAT
e 71U Preferences (N13naUlaNgAINADINIT):
o Fadsuneanuarainiineulang Lifestyle dnfinwgall wavadrsdandouiioe
Ronsseus
Value Chain
1. finuazAamianevas Value Chain
o lun: Warwlae Michael Porter 970 Harvard Business School (1985)



. uwAn: vowsazAnssuluesnTIlilifosud Funu widutunouiides Ruame
(Value Added) Tifunansinaivzousnis
e o1 yeRansIug 9 figsRaddunsiieiauonandnditinueiuignd Tneuosning
FausiFuaLAUNTEUINTG
2. 3AUENBUYBY Value Chain
wuseanilu 2 drumdn fe:

o NIZUUMINAN (Primary Activities) - a519auelagnss:

1.
2.
3.
4.
5.

Inbound Logistics: 1535 imgau (5u, v, Anaenaanin)

Operations: NMsANTuIW/MINER (WWsanmingiulududn/uinig)
Outbound Logistics: M3dnds (Auauddfagy, nsvareaudn, fansedsie)
Marketing & Sales: n1snannuazn13918 (lawa, YoINNTImUIY, NrUATIAN)
After-Service: USN1SMaIN1Saaaiay (Quagnea, geuungs, Suuseiiv)

o N3TUIUNTETUAYY (Support Activities) - aluayunszuIuNITUaN:

1.

Firm Infrastructure: 153851903/ 05 (N139190NUNAYNG, N19634, Tey¥, s8UY
AAN)

Human Resource Management: 1153 AN1TYAAS (5511, RNBUsy, Walul,
AMBULNL)

Technology Development: AsiaLnalulad (R&D, U%’Uﬂ'gaﬂizmums, syuule
)

Procurement: N133n% 830374 (Samgunsni, 1959190309, USINIAIINFURUS
Supplier)

3. Wwaneuasmsiseuiigy
o Whvmnemsienet Weusafunmsmnssuiunmsianue, ssygeiiainsame, dumgad
gy dauAfioanduny uazaienuldiuToumensusadu
o WSBULIBY 3 wunfie:

o

@)

o

Y ' 1% a

Value Creation: 1fuil "vila (Why)" (@319auresls? nadnsluszezen)

Value Chain: wfuil "hegls (What)' @Ranssueglsthe mslesssidanagns)
Supply Chain: 1iudl "eg19ls (How)" (Mslnavesingfiv, Usednininseau
UURNN3)

4. anudunusuaznisussynaldy
o Aol

o

o

o

o

Value Creation = hmngasan (feinisainaesls?)
Value Chain = Wnuil Qalnuaianmen?)

Supply Chain = msiaune (aglutiadmuneeenals?)
SIPOC = Wufint @HevauazveuanszUIUNSTITALRY)

o NIfNYIAUIUNNEAEAT WYTW:

o

o

Value Creation: as1sUaudinunndaninin, usn13sneid, 1113388 Impact

Value Chain: 7an55uA14 Education, Healthcare, Research, Academic Service



o Supply Chain: 1159011913158, QUNIAINITUNNE, amuﬁﬂﬂuﬁﬁ’a
o SIPOC: AszviksiaznszUIUNISERY WU M3suindnw, nssnwigdie Tidaau
wazALiunglaass
Key Takeaway:
"Value Creation Ae@sill31#B3n15U3q, Value Chain Aeiaiesilofitaediasgiinazussqlaedils, uay
SIPOC fewa3esilefitaelviusasnszuiunsdnaunazdniiunisldase
SIPOC
1. ANURNIBVBY SIPOC
SIPOC fie usunmiivaeliiiunwsinvenszuiunslusediugs (High-level Process Map) Tnede
11ANAILD 5 dIunan:
e S - Supplier: fsupuiadeini
o |- Input: Yaderindn (Yeya, Tan, niwens)
e P -Process: %’umauwﬁ'ﬂ%ﬂﬂizmumi
« O - Output: HawARvSenadnsile
o C - Customer: gNAMTOKSUNANEN
2. MuardnuazdAny
o 1 1 uedesdledldfuegsunsmarsluszuu Six Sigma, Lean uagn1sdnnisnunimlagsu
(TQM) ileldimuaveuiumveslasanmsuiuUssanm
o anuvazdALy:
o 1HunmsueInnLUy "unues (Bird's eye view)' Aotiuninsinnineg ldassieaziden
Uangeaiiuly
o WuUNNIIEY "vauln' (Boundaries) yosnsrUIUMINEuTlazauTiln
o FwszyaNuduTusTEnIgiidwladiudsluiicdnue
3. Uszlewivas SIPOC
1. @seanudnlanssiu: faeliaulufiufiunmsmeesnssuiunmsimilouiu
2. spyaugaplan: daeliiuduneuiilisndunieniideyariame
3. spygniiuiase: viliyin Output lswiesnan ddludsiielasuaziandesnsesls
a. Mlunsesnuuunszuaunislu: HrelunsndasadenunouEudiiunisass
4. \dlelusadsld sipoc
« Silasmsuiulsansyuiums: dugaisuduiedanisi Lean, Six Sigma wien1suiuuse
AN (CQI)
o dlelduilaveuwaviedunounsiinau: Feufdameanuduauinusuiilaswazavainsslny
diolalemuudeudy
. éfaqmi?{amiﬁué’ﬁmﬂﬁmmﬁa (Stakeholders): 118 unwinanaiiielvimnay (1 Supplier,
97 wazanA) WiunImMNIzUIUNISRLIN
o @5umsgun1sUfURN (SOPs): T dulasasenewssluileuseasidentu SOP Tidaau
o Hnousuntnaulul: drelandnauluditilaninsinvesosfnsuazunumueeateslunily
AouAlABg1959nL57



5. fumaunsadag SIPOC
Sunewdl 1: fMvuadenszuaunisiieu
o ARITALAU LAWIZLAIZAS LazdlvauULRINR
sunaud 2: uuavaULn (Scope)
. 3314@;91@&1’14 (Start) LLazqm?:uqﬂ (End) iamﬁa?ﬁﬁa&ﬂuuazuaﬂmauLsum
Sumeuii 3: fuuninguazasduaziiuinvey
. moufaiiludesdinsruiunsi uarlasfudvesnszuiums (Process Owner)
Sumaudl 4: 52y Process (5-7 Tunaundn)
o Weuluzuuuu Verb + Noun (N1 + AWK 1Y "SuAve’, "asivaeudaya’, "oudlR"
Sumaudl 5: 52y Outputs (HARWS)
. Adiintuiiensruiunisiedeiu destaaunayanald
fumaudl 6: 52y Customers (gnA/gTuusng)
o laslasu Outputs? ﬁ’quﬂﬁ’m’lsﬂ,uuaz@ﬂé’hmauaﬂ
Sumaudl 7: 52y Inputs (Haderindh)
. doya Tmgdu vidoninennsfisniu sudadeuluviedeimuasing
sunaud 8: 52y Suppliers ({dsuau)
o Tasnduaulil Inputs Wdeunasiiunvemsnensaelas
6. 981913 LU SIPOC: NT2UIUNTAALEDNUYARBLTNANEN
Weliunawnsi 8 suneululdade dladensegienszurunissuian fail:
e Process: Usganduius > Suaiins > Anden/doudunival > UsenFka > 9189U
« Outputs: ﬁ’aﬁiw%aﬁgmumiﬁwﬁaﬂ, DAnlvsifisinaun weanT
o Customers: Az/A1A%N, naanztisy, Alldaies
o Inputs: unuNITUALAS, NaEiN1sARIREN, Toyaradns, suUsTINMUTEENIUS
« Suppliers: nUa. (TCAS), Isassudisey, dgle?l (szuusvadas)
Al fiu SIPOC
1. vinludasld Al fiu SIPOC?
o Uszmdarian: MeaaalunTiasigilazaiiuenalslang 60-80%
. ﬂ’)’]ﬂJLLﬂJ‘IJET"IQQ%‘u: PsnwnnuaasvesdoyaLar ANy Insights fiuyvdo1anesd
« Al Tools fiuugii:
o ChatGPT: Wianzdmsuruiidesniseudinasnsseauaues (Brainstorming)
o Claude: Inaiul3pansitAs1e%onan38129 (5095Ua5A 200 91117) uazn1sle
wRHaRdUToy
2. fumaumsld Al adrawazudms SIPOC
Step 1: nM1stasEudayadung (Input Preparation)
. doyail Al Uszuranald: fanszuIunns (Flowchart), Lonansunnsgiu SOP, desutg
dnwauzau (Job Description), Tufinnnsussaa (Meeting Notes) vi3eduiaiingiFosu
« Best Practices: * uUatonansidu Text 3e PDF fietueenlddaia
o syyTonszuIunsuaL "veulun (Scope)” 1 Al nunouEy



o danrsszde: allddoyaiifuanudy (Sensitive Information) alu Al
Step 2: miL%Engﬂﬂ"’]ﬁl'ﬂ (Prompt Engineering)
Tugladlauua Prompt 10y 3 szaunuinguszase:

« 52AUfl 1: Template Prompt ﬁugﬁu (FmTuisuada)

'"§ufi99n158579 SIPOC Diagram 9Intaya [uuvlia/szydensyuiunsl Sngussasdne [s2y]
voulumiSuaIN [gassu] 89 [gaau] leed [waun] (ug5uiiaveunsn ngandiesisikasayiiu
#15N: 1. Suppliers (Iu/uen) 2. Inputs 3. Process (5-7 775/16/97814 I% Verb+Noun) 4. Outputs 5.
Customers Wioa3ias1zvignaey, uuzih) KPIs uazuuamai Value”

o 52Audl 2: Prompt dw3usias Flowchart (fulaseadna)
Sinsrsviiauiuasuanudu SPOC Tng: 1. Funagadaduly (Decision Points) uazn13aese
9 2. 55Y Input 789 UROU 3. ugnNanssuasrnaia’ (Value-added) eanainiuaivayuy 4.
aguhiiu 5-7 duneundn uassey Leading/Lagging KPI"

o 52AUfi 3: Prompt dmduainain SOP (Husieazden)

"9714 SOP ﬁ?éazﬁﬁ”@‘?sfu@yas 1. Roles -> Suppliers 2. Required Docs -> Inputs 3. Procedures ->
Process 4. Deliverables -> Outputs 5. End users -> Customers w%’am&y KPI"
Step 3: AsUsealananieg Al (Processing Techniques)

o wailan15ld Claude: nngdmsulnavung (gean 200 win) e dgydunisi

meaﬁﬁﬂﬁﬁa (Deep Reasoning) wuziilvidulnan SOP uald Template Prompt iudi

e wadansld ChatGPT: wsnziunisasldney (teration) liloszavanesmleifelnai

WazN1511 Automation 14 Custom GPTs
Step 4: MInsAEDULAZUIULAS (Refining)
MATIZYIALgNABY (Checklist Tunti 99):

« Accuracy Check: ounun/mMumis/suy gnsaslua?

« Completeness: AsoUARY Stakeholders Asuvidada? fitumauddnmelulas

e Clarity: ln1wunasgu (Verb + Noun) wagseduseasidenasiianondols?

« Follow-up Prompt sitaudle: "Sumauii 3 nialy aeusngeeniy Sub-steps” 3o "vo

Quick Wins ﬁ?%?ﬂﬁ?iﬂfﬂﬂ?@ﬁSé"lJ?iJmiﬁy"
Step 5: n1sudayaeanuazaiNnIn (Export & Visualization)
«  Prompt &1y Export: “Uias SIPOC iy 1. Markdown Table 2. CSV 8131 Excel
3. Mermaid Diagram Code a1%35Ua319 Flowchart"
. 1AT0eHIDT095U: Excel (1N379), Lucidchart/Miro (uiusa), Notion (1onans)
Step 6: ’Nﬁl‘én’liﬁ'ﬁuu’lﬁimﬁa\‘l (Continuous Improvement Loop)

o 19 Al §Uian SIPOC Tufidlefinisi@sunseuiunis

o T Al SinnesidoyanisufiRauaia (Performance Data) isuiu KPls sl

« Management Review: % Al ¥3813gusganuasurad mudLauaiuIms
nagnsnsiNyaAIdaeY Al
1. ms%mswﬁqm%auim (Alignment Analysis)



o s18azidgn: 14 Al n571980UAMUEBAAR 09581 NTATBUTT (Input) NTEUIUNTS
(Process) wagnanan (Output)
e MlATziges: * as1aaoun Input fillegiteseiiazaing Output AFpsnisvidelsl
o Aumiuneulu Process lullddmwaste Output (Non-Value Added)
o Prompt wuzth: "91ensI9aUAIINTENAR 998 SIPOC 1 Uazsey31il Input
walnuiilaignilulganlu Process wiala”
2. M33EYUarInAUEET (Waste Identification)
518a21080: Al 9I8NATIERNTEUIUNIAUNEN DOWNTIME (8 Wastes)
e MSIATIZVEOY:
o Waiting: ﬂumamaﬂaamaﬂamm (Bottlenecks)
o Over-processing: suumauwmwziaumaLﬂummmLUu
o Defects: 9afiiamIdssaziAneuiianaings
e Prompt wuzth: "99nszUIUNIS P (1-7) Yaudinsredeniiding udesiivuinmaine 19,
(Waiting) uagiaueuuansunly"
3. n’l'iﬁmumﬂ'a'mﬁaﬁn'ﬁgﬂﬁ"] (Customer Requirements)
. TwazBun: rantunewd 6 veansains SIPOC Tngld Al FaeveneAIy
e MTIATIZEDY:
o wuNuEzANABINISTUMY: AMNTIW (Quality), szaziian (Lead Time), waz
éiuvgu (Cost)
o FwITTnnnuiianeleitianaldase (Measurable Criteria)
e Prompt wugyi: "FmsugnAIngu [sxy] lunszuaunmsil Al Andraawmaniagegnaes
WIReesls uasTImITSaNas s Tl
4. msa%ﬂﬂﬁ’aﬁ’ﬁ'ﬂ@ﬁnaqwﬁ‘ (KPIs Generation)
o 518azd8A: Al Y8379 Leading way Lagging KPIs lvinsaunguislannen
e MSIATIZNEDY:
o Leading KPIs: il Input Wag Process (19U 52U¥IAINTIVADULDNETT)
o Lagging KPIs: Sai Output tag Customer (19U 8n51AIUAINDLY, TRTINT
du5an1sfnwn)
o Prompt wuzth: "Faeigue Leading uag Lagsing KPl &3y SIPOC il aghia 2 #2%3m
WiexIsudoya"
5. n1sUszenald Prompt %uga (Advanced Prompting)
. swanden: Msl¥maia Chain-of-Thought titel Al Anludunau
e MTIATIZEON:
o & Al iasesifiazdn’ (Step-by-step analysis)
o mslE Role-play dudoutu 1wy "saumuimbugndriendniign vie3015al
Output Yadtsvilag"
o M3dalsl Al Fsuisuiusnsgiuaina (Benchmarking) L4 AUN-QA u3e
EdPEXx



4. maguuniGeunazladeuninudnia
o aladdny: SPOC lallduAununindieadandafialy uiidy "Living Document” i
YFulamnuanunsalasaaue
« Uadwadnudnda (Success Factors):
o Leadership Support: § usn1saastiauddyuazuiveyasann SIPOC Luld
Anaulagse
o Team Engagement: auvinaeulunsyuiunisaesdidiusinluniseonuuu ldlduaauy
wlgunguasuruindeiie?
o Data Integrity: foyafianldluszuusesiinmgniomanfuilagiu
5. n1in Al idgnsguaunisinieuanas
« Al Transformation: Wasuannisany Al luessasm Wunsadha "Workflow" L
o unasaiiulasnislval Fadld Al 98919 SIPOC uagiinsesianuides
o undulpsina 19 Al fasagunanmssdunudisuiy kel fifmualily siPoc
6. Roadmap nsiluldudsnuszauaunion
« Level 1: Beginner (Guduiiudi - \oufi 1-3)
o Whild Al 3 (Free versions) 918519 SIPOC dmiusuiiddniignvesvneau
o Hnidlu Prompt LiteTins1zsigaseu (Waste Identification) Tunuuszdn
« Level 2: Intermediate (vV&8Ka - 1oyl 3-6)
o Funsaluiedosie Al uuuideiiu (Paid plans) itoUszanBnwilgaty
o @%1 Custom GPTs lawzvesviaeny el Al andnannsgiulazdmvimaiiaves
A
o W1 Standard Templates d1%5UN155189UKE
« Level 3: Advanced (fiuguuuu - \ouil 6-12)
o ¥ewsie Al fugiudeyasadnniu AP
o I Al Tseideyaussaniamuuusnludf (Process Mining) uaznensalUaymn
GPNivg
unagUdaving
« The New Normal of QA: 1utsziugannlusunanazlillinsdslammAvienans usay
Junsuimsdnnisteyasgnslinagns
o Whvnegege: ieaiannusiulaun Stakeholders uazdanounman (Value) Minionin
umsguanna agld Al usediueusuasaunm
o A lilFudaz 9919 usl Al headiamsang’ nisld Al Tughstiazdely SIPOC voaisuddsn
Nnue "Tudindsivineg” Wy "wauamsiaungeududer

JuiinuniSeu  wisamaesyun a UuuAd mhegnseanshaginiuesdns
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